S A M P L E P RO S PE C T I N G L E T T E R S
S A M P L E L E T T E R S T O H E L P C R E AT E Y O U R C O M M U N I C AT I O N S T O
PROSPECTIVE CLIENTS.

For Clients Nearing
or In Retirement
These letters are
provided as a guideline.
Please remember that
you must still follow
your company’s guidelines
for letter approval.

Dear [Client Name],
You take planning for retirement seriously. That’s a good thing. After all, planning can
make the difference between a retirement that allows you to do the things you love –
such as traveling and pursuing hobbies – and one that doesn’t.
But even if you’ve chosen conservative investments, your retirement income may still
be vulnerable to increases in healthcare costs, inflation and sudden market swings.
To make certain your income is protected, it’s important that your strategy addresses
these risks.
At [Agency Name], we focus on retirement income planning. During a free no obligation
consultation, you can learn how it’s possible to:
• Add a guaranteed income component to your strategy. With the right planning, you
can have guaranteed income to help pay for life’s essentials throughout retirement.
• Help protect yourself from market risk. You can’t control what the market will be
doing when you retire, but there are steps you can take to control your income.
• Grow your assets throughout retirement. Just because you’ve stopped working
doesn’t mean your money has to.
I’ll be contacting you soon to learn more about your situation and to discuss how I
can help design a strategy for retirement. The sooner you do, the sooner you can
relax, knowing the retirement you want isn’t just something you’re hoping for – it’s
something you’ve planned for.
Sincerely,
[Agent Name]
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Continues on reverse
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For Clients 5-10 years
from Retirement
These letters are
provided as a guideline.
Please remember that
you must still follow
your company’s guidelines
for letter approval.

Dear [Client Name],
You may be years away from retirement. But chances are you’ve already begun planning
for it. After all, you want your retirement to be a time of freedom and relaxation – not
tightened circumstances and worrying about the stock market.
But how do you make the ideal retirement a reality? How do you ensure that when
the time comes, you’ll have enough income to pursue your interests and maintain
your quality of life?
That’s where the right advice can make a real difference. I can provide insight into
your current retirement income strategy and offer advice that may help you:
• Protect yourself from market risk. You can’t control what the market will be doing
when you retire, but there are steps you can take to control your income.
• Grow your assets throughout retirement. Just because you’ve stopped working,
doesn’t mean your money has to.
• Add a guaranteed income component to your strategy. With the right planning,
you can have guaranteed income to help pay for life’s essentials – including
healthcare and long term care – throughout retirement.
I’ll be contacting you soon to learn more about your situation and to discuss how I
can help design a strategy for retirement. It’s an easy step you can take today to start
planning for a brighter future.
Sincerely,
[Agent Name]

Contact your company representative to receive customizable templates from the
Genworth Financial companies to help create a Plan for Living for your clients!
This educational material was developed by the Genworth Financial companies.
©2006 Genworth Financial, Inc. All rights reserved.
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